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INFORMATION CONSULTANTS

Our experienced placement professionals work with some of the world’s top medical device
companies. We are consistently seeking professionals for high performing sales positions
throughout the US or those looking to break into the sales industry. You must have the
drive, grit to be a top performer, and have the hunter mentality.

Date Posted: 1/28/2020
Job Snapshot

Employee Type: Full-Time

e Location: Houston, TX
e Job Type: Sales And Marketing
o Job ID: R425310

e Contact: Please email Nikki Nevill, nnevill@iconconsultants.com to find out more
information and/or apply for this position.

Job Description
Outside Sales Representative

Who we want

« Hard-working winners. Confident, competitive and results-oriented salespeople
who create a track record of success.

e Persuasive influencers. People who understand market positioning and can
use their relationship skills and depth of knowledge to secure buy-in,
cooperation, and loyalty.

« Teammates. Partners who listen to ideas, share thoughts and work together to
move the business forward.

« Mission-driven salespeople. Fiercely intense representatives with an
unparalleled work ethic and drive to live out their purpose of changing people’s
lives and making healthcare better.

What you will do

e As a Sales Representative you will drive the sale of innovative products that are
designed to address preventable never-events, while maximizing efficiency and
profitability for healthcare facilities.

e You will achieve your assigned quota by building and maintaining a working
relationship with key influencers in accounts, distributor contacts and end-users
for continued defense of your base of business.


mailto:nikki.nevill@qualstaff.com

e You are responsible for becoming the resident expert as you work with a
sophisticated audience of clinical specialists, nurses, educators and
administrators. Your knowledge not only of your own products, but of
competitors’ offerings, builds credibility with your customers.

e You focus on customer satisfaction by demonstrating teamwork and
empowerment, solving problems through a consultative approach, operating with
honesty and integrity and providing a highly responsive and unsurpassed level of
customer service.

e You drive protocol and process improvement by partnering with your customers
to enhance outcomes and deliver clinical and financial improvements.

e You strive for operational excellence, documenting progress and reporting
customer complaints and participating in continuing education and safety
programs.

e You will establish yourself as a consultant to your customer by bringing a high
level of clinical knowledge and overall healthcare insights.

e As a Sales Representative, you are driven to solve real problems and make
healthcare better for our customers and the patients they serve.

What you need

o Bachelor’s degree required

e 2+ years of experience in business to business sales

o Strong inter-personal communication skills specifically relating to stress
management, people management and conflict management.

o Excellent time management, project management, reports and budget, and
customer service skills.

o Knowledge of marketing, market research, new product development, new
product introduction, P/L management, and field testing.

What We Offer

« A winning team driven to achieve our mission and deliver remarkable results
o Quality products that improve the lives of customers and patients
« Ability to discover your strengths, follow your passion and own your own career

#L1-Medical2

Work From Home: Field-based
Travel Percentage: 40%
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